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Comprehensive Electric Charging Infrastructure

Drones

Driverless pods

Approach – Urban Laboratory

Logistics - robot delivery 

service

Driverless ShuttleCity Standalone 5G

Connected autonomous 

services

Wireless Charging

Urban laboratory and business collaboration



MK Council Ambitions and Support

Recovery Plan

• Giving small businesses access to immediate subsidised support

• Funding a ‘Wonder Lab’ hub for tech entrepreneurs, and the MK Artificial Intelligence community

• Support new start-ups by running virtual events with the Pop-up Business School,

• Increasing the council’s resources (team) supporting Economic Development

Case Study

• Delivery of a Standalone 5G network as testbed ad developed a support package for developing business opportunities.



• Projects will deliver high-value employment/business growth opportunities and further strengthen our 

area’s business strengths, creativity and skills capabilities to compete on a world stage.
• Focus on sustainable recovery for post covid and

•We are particularly looking for projects that will support a set of challenges

Project Background



Project Challenges

Challenge 1. Connecting Milton Keynes

• Connected Mobility

• Infrastructure Resilience

• Interconnectivity

Challenge 2. Decarbonising Milton Keynes

• Sustainable Mobility

• Decarbonising the Environment

• Green Data Economy

Challenge 3. Connected Community

• Community Insights and Engagement

• Attracting Talent and Skillset Development

• Encouraging Green Employment

• Initiatives which will deliver high-value 

employment/business growth opportunities and further 

strengthen our area’s business strengths, creativity and 
skills capabilities to compete on a world stage. 

• Focus on sustainable recovery and growth post covid



Comprehensive Electric Charging Infrastructure

Approach – Urban LaboratoryUrban laboratory and business collaboration



Comprehensive Electric Charging Infrastructure

Approach – Urban LaboratoryUrban laboratory and business collaboration



Comprehensive Electric Charging Infrastructure

Approach – Urban LaboratoryProject ‘support’



Introduction to True Altitude
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True Altitude’s mission is to provide fast-growing companies with versatile capital, to maximise shareholder value and minimise

dilution

In a combination of individual investment, sourcing third party investment or broader asset management, True Altitude has raised

debt and equity capital for many clients

To date, True Altitude has supported over 130 high growth entrepreneur-led companies to raise $625 million in capital, and has

invested directly into 41 portfolio companies at seed stage or above

The team are seasoned entrepreneurs and investors, from a diverse range of backgrounds with a long standing history of working

with high growth companies in the tech space



Details on our Offering

Bespoke Venture Builder
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Initial One-on-One Sessions & Mentor Assignment

Opportunity to Pitch to Industry ExpertsOne-on-One Sessions & Targeted Workshops

One hour introductory sessions with all core members of the True Altitude

advisory team.

Companies are paired with the best suited mentor based upon their criteria

and preference.

Once paired, this mentor will be the company’s confidant, and their point of

reference for the duration of the programme.

True Altitude will build out bespoke programmes for each SME, based upon

their initial meetings using the appropriate work packages.

Work packages will only be deployed if they directly contribute to data,

talent or revenue generation.

Building tailored programmes allows us to identify gaps and opportunities for

impact.

Our internal resources are allocated into specialised workshops to achieve the

desired programme outcome, tailored to the requirements of the programme

partners and SMEs.

Each SME is set objectives and defined deliverables at each stage, and

measurable outcomes are captured in our portal platform.

Trial demo day is the first pitch with a warm panel of potential mentors and

industry peers. This helps us to put together initial feedback.

Midway demo day allows companies to complete a practice pitch. This lets us

assess progress and determine which areas to support.

Final demo day will allow companies to showcase their progress over the

programme in front of potential investors.



Programme Framework
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Focus on three key areas to deliver measurable results for our clients:

Data Capturing

Gathering of critical data up front to 

measure both hard commercial 

outcomes, as well as softer factors 

such as introductions made, 

programme attendance, and revenue 

growth pre/during/post programme

Talent Structure

The right mentorship and training to 

enable your business to grow, both 

from internal and external talent 

perspectives, through a balanced mix 

of bespoke training, support, and 

relevant introductions

Revenue Generation

Manage expectations about 

objectives, exit strategy and planned 

growth to achieve your bigger 

business goals



The Slingshot Process

19

Discovery
General 

Audit

Specialist 

Studio

Phase One

Impact 

Review

Phase Two Phase Three Phase Four





•

o

•

•

•



•
•

•

•

•

•

•



mailto:Andrea.pcipollitti@cp.catapult.org.uk
mailto:Ellie.Gyaurova@cp.catapult.org.uk

